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Rachelle Anderson has advice for any young lawyer who’s in 
their first real job: Act like the firm is your client for the first 
couple of years. 

From the beginning of her time at Bowman & Brooke, An-
derson looked for ways to become a go-to person at the firm, 
making sure that her work was reliable and accurate. The strat-
egy has paid off for her. “I think that’s why I get the opportuni-
ties I do now, and why I’m getting to work hand in hand with 
the clients,” Anderson says.

Anderson is in her sixth year at the firm, and she works on 
product liability cases involving medical devices. Those cases 
provide the variety she craves, because while medical devices 
may be the same from case to case, patients and their interac-
tion with the devices never are.

What inspires you and motivates you to achieve your goals?
I think it’s the pride I take in my work. I want partners and 

clients to know that if they’re getting something from me, that 
it’s reliable, dependable and accurate. 

What’s the best piece of advice that you ever received?
Own your case and know the deadline. I’m not waiting for 

an assignment, I’m proactively pushing the case forward, and 
the partner knows that they can ask me any question and I can 
give them the answer or know where to find it quickly. 

What is something that most people don’t know about you?
I sold wedding dresses before going to law school, for a cou-

ple of years, and I absolutely loved it.

What do you enjoy doing in your spare time?
Playing with my baby. He’s 10 months old, and he’s super fun 

but definitely takes up all the “spare time” I have.
— Holly Dolezalek
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Patrick Newman got his first taste of working in the credit 
and collection field while living in Madison and attending the 
University of Wisconsin. 

After deciding on a law career and graduating from what is 
now Mitchell Hamline School of Law, he honed his knowledge 
of the debtor-creditor landscape into a career as a commercial 
litigator. Following positions at two other law firms, he joined 
Bassford Remele in 2017.

Newman likes law because it places a premium on argumenta-
tion, verbal acuity and writing skills. But he also learned the art of 
running a business, from billable hours to marketing his practice. 
Being a good attorney and running a sustainable practice “is what 
I’m motivated to do,” he said.

Newman has worked for clients in several high-profile cases, 
including the Gander Mountain collapse. “That had some of the 
longest hearings I’ve ever been involved in, and there were 40 to 
50 creditors seeking relief,” he said. “It was incredible.”

What do you find the most rewarding or love best about working 
in the legal profession?

I like to please people, and these are often tough cases. When 
clients say they are pleased with the work, that makes the battle 
worth it.

What’s the best piece of advice that you ever received?
As it relates to lawyering, play chess, not checkers. That means 

you must think three or four moves ahead and know where you 
are going. The best in this profession always know where they are 
trying to position their opponent.

What do you enjoy doing in your spare time?
I play bass and play guitar, and once played in bands. I golf, and 

I have two small children whose dad tries to get a club in their 
hands any time he can.

— Frank Jossi
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